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By Candace Taylor  

In winter, it isn’t unusual for Holland Dutton to go three weeks without seeing another person. 

Her home, spanning about 18 acres on the Green River in Wyoming, is located off a dirt road 
surrounded by the Bridger-Teton National Forest. She can make the hourlong drive to the nearest town 
by car in summer, but when there is snow on the ground her property can only be reached by 
snowmobile, said Ms. Dutton, a 66-year-old artist who has lived there alone for the past two years. 

“I’m probably the poster child for social distancing,” she said with a laugh. “It’s the way of life I’ve 
chosen.” 



 
 

A California native, Ms. Dutton moved to Wyoming 16 years ago with her then-husband. Both avid 
fly-fishermen, the couple were drawn to the trout-laden Green River, where they bought a piece of land 
so raw they had to install a well, septic system and driveway. With help from experienced locals, they 
built their one-bedroom house mostly by hand, felling lodgepole pine trees with chain saws. “Chain 
saws are a lot of fun,” Ms. Dutton said. 

There are no utilities in the National Forest, so the property is entirely off the grid with a satellite phone 
and internet. In winter, a snowmobile is required to bring all supplies to the house. “I have a little sled 
that I pull behind me like Santa,” said the now-divorced Ms. Dutton. “I haul all my food, and whatever 
else needs to come in and out, on the sled.” When the couple first moved to the cabin, they even 
brought their 400-pound wood stove to the house on the sled. She tries to stock up before winter to 
minimize snowmobile trips. “You become an amazing list maker,” she said. 

Her mailbox is 6 miles away at the end of the dirt road, with mail delivered three days a week. When 
she visits her daughter and sees mail being delivered to the door daily, she said, “it’s kind of shocking 
to me.” 
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Despite the inconvenience, being alone “gets addictive once you get the hang of it,” she said. “I wish 
everyone could experience this. Privacy in this day and age is such a luxury. It’s the biggest luxury.” 

In exchange for solitude, the owners of difficult-to-access properties face unique and often expensive 
challenges that deter most buyers in normal times. But agents said the new coronavirus pandemic has 
lent a new allure to homes that allow effortless social distancing, and real-estate agents said they are 
seeing a spike in inquiries about remote properties like Ms. Dutton’s. 

“Suddenly it’s hip to be private, spacious and quiet,” said John Downs, a real-estate agent at Berkshire 
Hathaway HomeServices New England Properties in rural Woodstock, Conn. Since the pandemic hit, 
he said, he’s noticed a significant uptick in calls from city dwellers looking for properties with lots of 
land. 

 
The island has sandy beaches and thousands of palm trees. PHOTO: PLATINUM LUXURY AUCTIONS 

 
It remains to be seen how many of these interested buyers will actually pull the trigger on purchases, 
agents said, at a time when economic and social distancing concerns present obstacles to home buying. 

Ms. Dutton’s property has been listed at $1.35 million since August. She said she’s selling because, at 
an elevation of 7,000 feet, the property doesn’t allow much gardening, and she wants to return to 
California where she can do more of that. 



Her real-estate agent, Tate Jarry of Live Water Properties, said downloads of brochures for her property 
and other large rural listings have increased by roughly 20% in recent weeks, and he’s fielding many 
questions from seemingly interested buyers. At the same time, however, some in-person showings have 
been canceled. “We’ve had a spike in interest because everybody’s quarantined at home—they’re 
dreaming from their couches,” he said. “Will that translate into a sale? I don’t know.” 

Ms. Dutton isn’t the only homeowner who views privacy as a luxury. Larry Claunch wanted a secluded 
retirement home when he started looking about 15 years ago. “I went to Florida, but there were just too 
many people for me,” said Mr. Claunch, 64, who lived in Oregon at the time. 

 
The secluded Big Sur vacation home owned by two friends, Jerel Glassman and Harry Friedman, and their 

families. PHOTO: CHASE MCCRYSTAL 



When he found a private island for sale in Fiji, “it just took my breath away,” said Mr. Claunch, a 
retired real-estate developer. He bought the roughly 32-acre island for about $1.5 million. 

It took him a year to remodel the one-bedroom wooden bungalow on the island, transporting the 
lumber by boat. He now has a fast boat that can reach the town of Labasa in 1.5 hours, but when he 
first bought the island, “it was a two- or three-day thing to get groceries,” he said. So he’d supplement 
his diet with the fruit that grew wild on his property. “I lived many days on coconut and pineapple,” he 
recalled. 

 
The living area of the two-bedroom home. PHOTO: CHASE MCCRYSTAL 

 



 
The property is located on the rugged Big Sur coastline. PHOTO: CHASE MCCRYSTAL 

 
Single at the time, Mr. Claunch divided his time between Oregon and Fiji, spending months at a time 
on the island. He once lived there for an entire year. “It was very peaceful,” he said. “I never got 
lonely,” he said, in part because he employs caretakers, two couples who live full-time on the island in 
their own quarters. 

As Fiji became more developed, his island has come to feel less remote. More roads have been built to 
the villages so getting groceries is easier. And about six years ago, cell service came to his little piece 
of paradise. Before that, he recalls typing emails on his BlackBerry, then hopping into his seaplane to 
fly high enough to send them. 
Mr. Claunch planned to make the island his primary home, but that changed a few years ago when he 
fell in love and got married. Now that he and his wife have a 2-year-old daughter, they have decided to 
sell the island and relocate to Europe to be closer to his wife’s family. 

Previously on the market for $4.2 million, the island is slated to be sold at auction by Platinum Luxury 
Auctions. Originally scheduled for May, the auction has been delayed by the pandemic and will likely 
take place in June, a spokesman for Platinum said. 



 
A bird’s-eye view of Holland Dutton’s Wyoming property. PHOTO: LIVE WATER PROPERTIES 

 
Having a caretaker is one of the expenses that often come with owning a remote property. Jerel 
Glassman, who owns a home in a secluded California canyon reachable only on foot or ATV, said 
having a caretaker live there is necessary to keep out the field mice and “discourage a mountain lion 
from deciding to take up residence.” 

The 25-acre property is located on a rugged stretch of coastline in Big Sur. A 68-year-old San 
Francisco doctor, Dr. Glassman bought the property with longtime friend Harry Friedman in 1991 for 
about $270,000, and the two have used it over the years as a retreat with their families. 

The quarter-mile trail to the property crosses a bridge over a 40-foot-high waterfall and winds through 
a narrow rock opening into the canyon. “It’s like walking into your own private Yosemite,” Dr. 
Glassman said. Old-growth redwood trees surround the house, which they gut-renovated using fallen 
redwood. The house has two bedrooms and one full bathroom, plus an outdoor shower attached to a 
tree. Over the years, they have put about $300,000 into the property, Dr. Glassman said. 



 
The living room of Ms. Dutton’s cabin along the banks of the Green River. PHOTO: LIVE WATER PROPERTIES 

 

 
Ms. Dutton, with the day’s catch and her primary winter mode of transportation, a snowmobile. 
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All supplies for the home have to be driven into the property by ATV and can’t be too wide for the 
trail, which narrows to 6 feet in places, Dr. Glassman said. The house has a landline phone but no 
internet, cell, or electric service, so it has solar power and generators. 

“You have to be kind of a hearty person—a person who enjoys surfing and hiking—to be able to fully 
appreciate it,” Dr. Glassman said. “This is not a property an 80-year-old would buy.” 

The property is listed for $1.298 million. One of the listing agents, Kat McCrystal of Douglas Elliman, 
said she’s gotten more calls than usual about the property since the pandemic hit, but it is difficult to 
show right now. She hopes the interest will continue post-coronavirus. 

 

 



 

 



 

 



 

 



 

 



 

 



 

 



 

 



 
 


